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Credits and incentives

Cross-Functional Tax Team:
Involving the Right Team
An overview of the importance of a
cross-functional tax department as
it relates to credits and incentives.
This article highlights negotiation and
compliance strategies, and offers
suggestions for achieving a successful
cross-functional team.
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Property Tax

Unclaimed Property

Personal Property Valuation
Appeals – Why Knowing the
Rules is Important

Unclaimed Property
Considerations in M&A
Transactions

Knowing the rules and standards
that are required to be considered in
appeal hearings may be the difference
between an unsuccessful appeal and
one that is successful. It is important to
understand the structure of the board
that will be hearing the appeal in order
to position the case for success at the
local level or at the next level of appeal.
In this article we will review structure
and rules for the states of Texas and
Florida.

For some companies, mergers and acquisitions are a routine practice as an
avenue to grow and expand the business, and potentially increase profitability. However, unclaimed property
considerations have the potential to
create a sizeable liability for the acquiring company and should be more thoroughly vetted than is the case in the
typical due diligence process.

Teresa L. Sharp, CMI, CPA
Ryan, LLC
Houston, TX
Phone: (832) 325-3729
Email: teresa.sharp@ryan.com
Article begins on page 6

Kaitlin A. McKenzie-Fiumara, Esq.
Drinker Biddle & Reath LLP
Wilmington, DE
Phone: (302) 467-4229
Email:
Kaitlin.McKenzie-Fiumara@dbr.com
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Maryland Ruling: Property Tax

Maryland Joins New York, New Jersey, Illinois and Oregon
with Flexible View of “Date of Finality” for Property Tax
Assessments
This article analyzes a recent decision by Maryland’s highest appellate court
concerning the interpretation of the “date of finality” rule, which was thought by
many practitioners to exclude comparable sales after January 1 of the tax cycle.
The Court of Appeals interpreted the statute expansively to allow sales after the
date of finality in certain circumstances, joining such states as New York, New
Jersey, Illinois and Oregon.
Michael G. Campbell, Esq.
Miller, Miller & Canby
Rockville, MD
Phone: (301) 762-5212
Email: mgcampbell@mmcanby.com
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Meet the New President
IPT is proud to welcome
Kellianne M. Nagy, CMI,
CAE, as IPT’s President
for the 2016 – 2017 term.
Ms. Nagy currently is a
Property Tax Manager for
Sunbelt Rentals, Inc. in
Fort Mill, South Carolina.

Ms. Nagy has been working in the assessment field
for thirty-eight years since
she began with the City of
Livonia, Michigan, in 1978,
working with residential,
commercial and industrial appraising. In 1990,
she became Manager of
Personal Property Taxes for Masco Corporation
and in 1999, she became
the property tax practice
leader in the Grant Thornton Southfield, Michigan office. In 2002, she joined
Ford Motor Company as Manager- Global Property Taxes. In 2008, Ms. Nagy
moved to Charlotte, North Carolina and was Director of Property Taxes at
Time Warner Cable.
Ms. Nagy served two terms on the Executive Board of the International Association of Assessing Officers and currently serves as Chair of the Associate
Member Committee. In 2001 and 2004, she was awarded the Harry Galkin
Award for Subscribing Member of the Year by IAAO. She has also received the
2015 Rosalyn Johnston Award which recognizes her dedication and success
in fund-raising efforts, and she has twice received Presidential Citations from
the organization.
She is a past Executive Board member of the Michigan Assessors Association, and has twice received the Subscribing Member of the Year Award by the
Association. She is a Certified CMAE III by the State of Michigan and holds a
Personal Property Examiner’s Certification.
Ms. Nagy served on IPT’s Board of Governors from June 2009 to June 2012
before becoming President. Since joining IPT in 1990, she has served on various Committees including as Overall Chair of Property Tax Education. Ms.
Nagy was also Vice Chair of IPT’s 2011 Property Tax Symposium and has
been a presenter and speaker on property tax matters at Annual Conferences
and Property Tax Symposia. She was awarded IPT’s Distinguished Service
Award in 2012.
President Nagy earned an MS degree in Management from Walsh College
and a Bachelor of General Studies from the University of Michigan – Dearborn. Ms. Nagy is active in her church serving in several ministries. During her
free time, Ms. Nagy likes to spend time with her dog and traveling to see her
family.

If you weren’t able to attend the Annual Business
Meeting in June, you may have missed Immediate Past
President Margaret C. Wilson, CMI, Esq., discussing IPT’s
accomplishments for the 2015 – 2016 term. One thing I
want to make sure to highlight is that through her leadership
and the tireless work of the Distance Learning Committee,
led by Chair Robert D. Butterbaugh, CMI, and Co-Vice
Chairs Barbara A. Hahn, CMI and Selena G. Longway,
CMI; along with their incredible committee, IPT obtained
National Association of State Boards of Accountancy
(NASBA) accreditation for our online, self-study educational
programs. This accreditation allows those who take IPT’s
online courses to earn CE for them.

President’s
Corner

This is a tremendous accomplishment that enables us to
offer continuing education credits for all of our educational
offerings; in-person sessions, live webinars, and now
recorded online courses. It’s a great way to earn CE! Thanks
to everyone who worked on this herculean task.

Kellianne M. Nagy, CMI, CAE
President June 2016 - 2017
It’s hard to believe that it’s already August, and 2016 is more
than halfway complete. Some of you are already witnessing
the telltale signs of getting back to fall: back to school sales
and football training camps. Fall is a busy time at IPT as
well, as it is the time when we kick off our 2016 line up of
Symposia.
As you know, these are some of IPT’s most well-attended
programs of the year because of the robust lineup of subject
matter; the thorough analysis of the most relevant and
trending topics and the opportunity to interact with other
tax professionals. Here is a list of the Symposia, and I
encourage you to register early if you plan to attend.

Sales Tax
Symposium

September
18-21, 2016

VAT
Symposium

September
21-23, 2016

JW Marriott
Indianapolis,
Indianapolis, IN
JW Marriott
Indianapolis,
Indianapolis, IN

Credits &
Incentives
Symposium

October 2427, 2016

Embassy Suites
by Hilton Denver
Downtown
Denver, CO

Income Tax
Symposium

November
13-16, 2016

Westin La Paloma,
Tucson, AZ

Property Tax
Symposium

November
13-16, 2016

Westin La Paloma,
Tucson, AZ

As a part of the accreditation process, IPT was required to
implement a new platform to deliver the distance learning
courses. It has a different look and feel, and you can sample
it by visiting ipt.org and selecting the “Programs” tab and
going to “Current Online Catalog” to see the courses already
uploaded. You’ll notice that many of them are credits and
incentives based. We chose those because they were a
part of the School that was held in May, but more sessions
will be added in other disciplines and categories as soon as
we are able to get transferred to the new platform.
A portion of this platform will also help you keep track of all
your online educational activities including courses taken,
completion status of those courses, and recommendations
and registration for upcoming sessions. It’s called the
Knowledge Center and you must be logged in with your IPT
username and password to access the site. Then, under
the “Programs” tab, visit the Distance Learning page and
select IPT’s Knowledge Center link, which is in the “OnDemand Courses” section of the page. Once you’re there,
you will have access to your specific information and you
can manage your preferences and gain access to the IPT
Insider and Membership Directory.
The site is still being developed, and we have some work
to do, but I encourage you to stop by and familiarize
yourself with it. As we move forward, we anticipate that the
Knowledge Center’s capabilities will grow, and it will become
an essential tool for your IPT membership experience.
And finally, it’s never too early to start planning for next year,
and I encourage you to clear your calendar July 9 – 12,
2017, for IPT’s 41st Annual Conference in Charlotte, North
Carolina. It’s sure to be a great opportunity to learn, network
and just catch up with colleagues. I hope to see you there.
Kellianne M. Nagy, CMI, CAE
President
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2016 CALENDAR OF EVENTS

2017 CALENDAR OF EVENTS

NW Regional Property
Tax Seminar
Intel Campus
Hillsboro, OR
August 4, 2016

Credits & Incentives Symposium
Embassy Suites by Hilton, Denver
Downtown
Denver, CO
October 24-27, 2016

Property Tax School
Georgia Tech Hotel & Conference
Center
Atlanta, GA
August 7-11, 2016

CMI Income Tax Exams
The Westin La Paloma Resort
Tucson, AZ
November 12-13, 2016

CMI Sales Tax Exams
JW Marriott Indianapolis
Indianapolis, IN
September 16-17, 2016
Sales Tax Symposium
JW Marriott Indianapolis
Indianapolis, IN
September 18-21, 2016
VAT Symposium
JW Marriott Indianapolis
Indianapolis, IN
September 21-23, 2016

26th Annual Ohio Tax Conference
Hyatt Regency Columbus
Columbus, OH
January 24-25, 2017
2017 Sales Tax School I
Georgia Tech Hotel & Conference
Center
Atlanta GA
February 26-March 3, 2017
ABA-IPT Advanced
Income Tax Seminar
Ritz Carlton Hotel
New Orleans, LA
March 20-21, 2017

CMI Property Tax Exams
The Westin La Paloma Resort
Tucson, AZ
November 12-13, 2016
Income Tax Symposium
The Westin La Paloma Resort
Tucson, AZ
November 13-16, 2016

ABA-IPT Advanced
Sales/Use Tax Seminar
Ritz Carlton Hotel
New Orleans, LA
March 21-22, 2017

Property Tax Symposium
The Westin La Paloma Resort
Tucson, AZ
November 13-16, 2016

ABA-IPT Advanced
Property Tax Seminar
Ritz Carlton Hotel
New Orleans, LA
March 23-24, 2017

Personal Property
Tax School
Georgia Tech Hotel &
Conference Center
Atlanta, GA
October 16-20, 2016

41st Annual Conference
The Westin Charlotte
Charlotte, NC
July 9-12, 2017
Sales Tax Symposium
La Cantera Hill Country Resort
San Antonio. TX
September 17-20, 2017

Appeals Due:
Property Tax Calendar ~ September 2016
This information is provided by International Appraisal
Company (IAC) and is provided for quick reference/reminder purposes only. IPT and IAC make no guarantee
to completeness or accuracy and are not responsible
for errors or omissions or for any results from the use of
this information. We strongly suggest confirmation of all
information with local taxing jurisdictions.

FL*
CA
FL*
NY
PA
RI*
UT
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ME*

UT*

WI*

9/15 - counties that mail notices by 8/1
25 days after T.R.I.M. notice
9/1 Westchester (Court Appeals)
9/1 all counties not already listed
90 days from tax bill
9/15

*
Personal Property Filing Dates: WV 9/1

IL*

Dates vary, check jurisdiction

Assessment Dates: None

News You Can Use

CREDITS AND INCENTIVES

Cross-Functional Tax Team:
Involving the Right Team
Brian Szymanski
Grant Thornton LLP
Chicago, IL
Phone: (312) 602-8173
Email: brian.szymanski@us.gt.com

Introduction
A tax department is more than just a reporting and compliance
function, it is an organizational department that helps drive
value for the organization. Increasingly, the tax departments
have earned the ability to influence decision makers by leading
strategic initiatives, implementing tax efficient structures,
managing risk, and seeking tax credits and incentives for
capital investment projects. Across all of these areas, it
is important to establish a cross-functional team in the tax
department. Specifically, as it relates to credits & incentives
it is important to have a team understand the incentives being
negotiated, the requirements of such programs, and their
financial impact on the organization. Since tax incentives
may cover many areas of tax, working in collaboration can
help an organization ensure the proper implementation to
realize the benefits to the full extent possible. This article will
touch on advantages of utilizing a cross-functional tax team
as it relates to credits and incentives focusing on negotiation
strategies and maintaining program compliance.

Negotiation Strategies
As mentioned above, tax incentives may take many forms
and involve varying levels of government, and oftentimes tax
incentive packages for a single project may include income
tax credits, property tax reductions, sales tax rebates and
withholding tax rebates. Since several areas of tax may
be impacted, it is very important that each component of
an incentive offer is thoroughly reviewed by the team of
tax specialists. For example, the state may offer a large

income tax credit that appears to be of significant value to
the business; however, the income tax team may determine
the credits are of little value due to projected losses or
apportionment limitations. In areas, such as property tax,
a negotiated tax incentive can sometimes be limiting to the
business if not implemented properly.
Property tax incentives such as Tax Increment Financing
(TIF) or Payment in Lieu of Tax (PILOT), require the project
to have a specific assessed value when completed. This
is necessary to support the tax incentive program. Lesser
experienced professionals as well as tax assessors will
generally equate the project investment cost to the value
of fixed assets being added to the tax roll. While this
methodology may result in a larger benefit, it might also
artificially inflate the value of the assets which could lead
to a higher tax consequence long-term. Furthermore, once
the agreement is entered into with the local jurisdiction, the
company may be restricted from appealing the tax value
of those assets during the benefit period. This can be
specifically more vexing to a property tax team in a TIF, where
the full value of the tax is paid and only a portion is rebated
to the company. This is also important when considering the
use of a PILOT agreement. Some companies must maintain
certain debt covenant requirements. The lower the value
of the PILOT, the lower the impact on the company’s debt
covenant requirements.
By involving the property tax team early in the process, the
company can accurately analyze the proposed investment
details to remove costs that are not typically included in the
asset value, such as engineering costs and other soft costs.
Although this exercise may reduce the total value of the
property tax benefit, the result is a better tax answer for the
business.

Compliance Strategies
Incentive compliance can become overwhelming as you
layer multiple incentive agreements with varying reporting
requirements such as, the frequency of reporting and the
type of information to provide to each jurisdiction. Since
reporting can become time-consuming, it is important
to make compliance a priority and maintain early and
consistent communication with all the departments providing
the information. Failure to file these required reports in a
timely fashion could disqualify the company from being
able to claim future benefits, or in some cases, could trigger
repayment of benefits already received. By implementing
a process or technology solution that involves each area
of tax, the company will reduce any risk of missing filings
and will promote a smooth flow of reliable data to meet the
ongoing compliance deadlines.
Continued on page 6
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Suggestions
Some tips for effective implementation of a cross-functional
tax team include:
•

•

Awareness – It is important to create awareness
throughout the organization about the value of tax
incentives and the importance of involving the tax
team;
Leadership – Shared leadership holds the entire
team accountable for achieving its financial goals.
This can be achieved by empowering individuals to
take responsibility for a particular state or tax credit/
incentive;

•

Regular meetings – The team should meet frequently
(biweekly, monthly, quarterly) to discuss existing
and prospective credits and incentives;

•

Technology solutions – Companies should implement
a technology solution to track the progress and
compliance reporting of existing incentives and
develop triggers that enable earlier identification of
incentive opportunities;

•

Cross-training – Companies should cross train the
team members to create flexibility; and

•

Relationship building – It is important to maintain and
build relationships throughout the tax department,
as well as the organization. These relationships are
key to timely identifying incentive opportunities and
ensuring the right team is involved.

Conclusion
In order to have a successful cross-functional tax team,
the team members must be empowered and accountable.
Setting up procedures, implementing technology solutions,
and establishing relationships throughout the organization
will help create an effective team that identifies, creates and
realizes value.

PROPERTY TAX

Personal Property Valuation Appeals –
Why Knowing the Rules is Important
Teresa L. Sharp, CMI, CPA
Ryan, LLC
Houston, TX
Phone: 832.325.3729
Email: teresa.sharp@ryan.com

V

aluing tangible personal property can be challenging,
and appealing jurisdiction values can prove to be
even more of a challenge. The appeals process
may be structured around utilizing property owners, who
reside in the county, or the board may utilize a special
master or magistrate to hear the appeal cases and make
recommendations to the board to accept the magistrate’s
decision, or the board may be made up of taxpayers with
positions also being filled with appraisers, accountants or
attorneys. It is important to understand the structure of the
board that will be hearing the appeal in order to position the
case for success at the local level or at the next level of
appeal.

Texas
Texas utilizes the Appraisal
Review Board (ARB) process
that is made up of property
owners who reside in the county.
These individuals are required
to complete a training course or
continuing education course in order to qualify as a board
member. The training course covers definitions, hearing
procedures and appraisal requirements. It is important to
note that while there is appraisal information in the training
program, the program is not expected to result in board
members becoming experts in valuating personal property.
What is important is that there are specific rules that must
be followed by the board members in reviewing cases and
rendering decisions. What we consider the most critical
rules are discussed below:
•

The burden of proof is on the appraisal district. It
must prove that the fair market value that has been
placed on the roll was derived in compliance with
the Uniform Standards of Professional Appraisal
Practice (USPAP) by utilizing generally accepted
appraisal methodology and is equal and uniform.

•

The appraisal district must present evidence at the
hearing. This evidence must provide the board with
Continued on page 7
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sufficient information to prove that the valuation
meets Standard 6 under USPAP for mass appraisal.
Standard 6 provides that the value must reflect
supply and demand in the final value. The district
must validate its depreciation and valuation to the
market. Many appraisal districts simply present their
depreciation tables as applied to the cost that was
rendered on the property tax form. While this is a
good presentation for applying the equal and uniform
provisions of the law, it fails to meet the standard
under USPAP. The appraisal district is required to
present information as to how its depreciation table
reflects actual market trends.
•

The board must weigh the evidence presented by the
appraisal district and the taxpayer. If the evidence
weighs more heavily toward the taxpayer, then the
board must approve the taxpayer’s value. If the
weight of the evidence is more toward the appraisal
district, then the board must approve the district’s
value. If the evidence is equally weighted between
the taxpayer and the district, then the board must
approve the taxpayer’s value.

•

The statute clearly states that the value is the lower
of equalized value or fair market value. There
are many times that the boards become confused
about the need to stay within the equal and uniform
provisions. It is not unusual for the boards to rule
in favor of the district when the defense presented
for the value is “we use the same methodology for
everyone.”

•

No ex-parte communication between the board and
the appraisal district can take place. These two
parties are not allowed to discuss cases outside of
the hearing, nor is the board permitted to ask the
appraisal district questions regarding procedures
during the hearing.

It is important to review these rules during the process of
the hearing to assist the board in making a fully informed
decision. We have had boards that clearly understood
the need to weigh evidence and rules based upon the
information presented, and others that cannot get past the
equal and uniform provision, or incorrectly interpret that the
appraisal district should be given the benefit of the doubt in
the hearing.

Florida
Florida utilizes a Value Adjustment
Board (VAB) process with counties
over a certain population hiring a
special magistrate to hear the cases
and advise the board. The VAB is

made up of two county commissioners, one school district
board member, and two citizens who reside in the county.
Most of the counties in Florida hire special magistrates to
hear property tax cases. The special magistrate for tangible
personal property is required to have at least five years of
experience with valuing tangible assets, and should have
some credentials in personal property valuation. The critical
rules for Florida are discussed below:
•

The property appraiser must utilize professionally
accepted appraisal methodology when setting
the value for the tax year. This is important in
that a market check is required when setting the
assessment. Many times the property appraiser will
attempt to make a market check once a petition is
filed by the taxpayer. However, it is important to note
that they should have already completed the market
check at the time they established the value that was
sent out on the TRIM Notice. Many jurisdictions will
attempt to place reliance on the Florida Department
of Revenue depreciation tables as a defense for the
value. This is not appropriate without checking the
market for adjustments.

•

The property appraiser is required to present his/her
case first in the VAB hearing. This is very important
as, in some jurisdictions; the party that goes first may
have a disadvantage before the special magistrate
because they are in a position of defending the
value.

•

The property appraiser’s value is presumed to
be correct. This means that the taxpayer has the
burden to prove that the value established by the
jurisdiction is incorrect by utilizing professionally
accepted appraisal methodology and proving that
the property appraiser’s approach has missed
important components in appraising the assets.

•

Like Texas, the special magistrate and the VAB
must weigh the evidence presented by the property
appraiser and the taxpayer and make a decision
based upon the greater weight of the evidence.

•

Ex-parte communication between the board or
special magistrate and the property appraiser is
not permitted. These two parties are not allowed
to discuss cases outside of the hearing, nor is the
board or special magistrate permitted to ask the
property appraiser questions regarding procedures
during the hearing.

The utilization of special magistrates in Florida generally
provides for individuals who are well versed in appraising
personal property. This can allow the taxpayers to focus on
the administrative rules required of the property appraiser to
Continued on page 8
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prove that the value on the assessment roll meets definition
of fair market value.
Whether the appeals process provides for taxpayers to
present their cases to citizens of the county or special
magistrates with valuation expertise, knowing the rules may
place the taxpayer at an advantage in the hearing process.
Should the local jurisdiction board decision not result in a
favorable outcome, any deviations from the rules by these
boards or magistrates may add additional facts and credibility
to the next level of administrative appeal for the taxpayer. At
the end of the day, while the value of the personal property is
what is being argued, understanding and complying with the
rules of procedure and the state statutes may tip the scales
resulting in a successful case.

UNCLAIMED PROPERTY

Unclaimed Property Considerations in
M&A Transactions
Kaitlin A. McKenzie-Fiumara, Esq.
Drinker Biddle & Reath LLP
Wilmington, DE
Phone: (302) 467-4229
Email: Kaitlin.McKenzie-Fiumara@dbr.com

Due Diligence Processes Historically
Minimized Importance of Unclaimed Property
Take a look at the most recent due diligence report to cross
your desk; you may see a short section on unclaimed
property, often noting that it is not unusual for a company
to neglect unclaimed property compliance and reporting
obligations altogether. If additional detail on the topic is
provided, the report may merely indicate that the company
should undertake a more thorough review and perhaps even
suggests that the company consider entering into a voluntary
disclosure agreement with a state (or states) pending
the outcome of that review. In other words, the target is
noncompliant, and the potential outstanding unclaimed
property liability has not been computed.
Or, you may see not see any reference to unclaimed property
in the due diligence report. In any case, as unclaimed
property compliance and audits increasingly become a
focus of many states, both buyers and sellers should be
more hesitant to close on a deal without sufficient knowledge
of the liability they may be assuming, and should ensure
they are building in protections in the merger or acquisition
agreement against this liability.

Unclaimed Property Liabilities Survive
Stock, Merger, and Potentially Even Asset
Transactions
All 50 states have unclaimed property laws requiring regular
reporting of unclaimed property, which includes uncashed
disbursements, accounts receivable credits, inactive shares,
uncashed dividends, and gift certificates and cards, to
name a few common unclaimed property types sought by
states. Like other entity-level legal obligations, outstanding
unclaimed property obligations survive an equity-purchase
transaction.
Similarly, unclaimed property obligations
survive a statutory merger of two companies. However, in
an asset purchase, historic unclaimed property liabilities
would typically remain with the seller, but not always.
Continued on page 9
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For example, sometimes in an asset acquisition a bank
account related to the purchased business, or business
line, is an included asset. Any outstanding or aged, voided
checks in that account could give rise to unclaimed property
liability, which would now be held by the new owner of the
account. In addition, both buyers and sellers should pay
particular attention to the terminology used to transfer
accounts receivable from the selling entity to the buyer to
be sure it is clear whether aged customer credits that could
give rise to unclaimed property liability are transferred in the
transaction.

Safeguards Against Assuming
the Unclaimed Property Liability
of Target
As mentioned above, in an asset
acquisition, it is important for both parties
to carefully draft the list of included and
excluded assets to ensure that it is clear
which entity is the holder of any historic
unclaimed property liabilities. Counsel
with unclaimed property expertise should
be able to accomplish this with relative
ease. However, in the case of a stock
or merger transaction where the historic
unclaimed property liability is assumed
by the acquirer, the focus becomes how
to safeguard against that liability.

This uncertainty surrounding historic unclaimed property
exposure at closing is a concern for both the buyer and
seller—certainly the buyer should always be concerned
with unwittingly assuming unknown unclaimed property
liability, but also, in some cases, the seller needs to
be aware of potentially misleading representations
regarding unclaimed property compliance and the related
indemnification provisions typically found in merger and
acquisition agreements. For example, it is not uncommon
for a seller to represent that it does not have any outstanding
obligations or liabilities related to unclaimed property, and
further that it has not failed to file any
unclaimed property reports as required
However, sellers should
by the applicable jurisdictions. For a
consider the fact that un- company without a robust unclaimed
property compliance history, which is
claimed property is at its
quite common, this statement almost
core, not a tax, and there- certainly cannot be accurate. Therefore,
if, or when, the target is subject to an
fore, arguably unclaimed
unclaimed property audit the buyer may
property representations
have recourse against the seller—likely
and
indemnifications
not something that the seller is expecting
or accounting for.
should have the (typically

“

shorter) term and limitations associated with general corporate claims, not
tax claims..

”

Practically, escheat is often included in the tax section
of the agreement’s definitions. Even though unclaimed
property/escheat obligations are not a tax, given the nature
of the annual return-filing obligation, the parties often
agree that this is the logical place for inclusion. However,
sellers should consider the fact that unclaimed property is
at its core, not a tax, and therefore, arguably unclaimed
property representations and indemnifications should have
the (typically shorter) term and limitations associated with
general corporate claims, not tax claims.
Substantively, during due diligence a buyer may receive basic
documents indicating that an unclaimed property liability
may exist on the books and records of the seller, such as
bank statements, bank reconciliations, check registers and
accounts receivable agings. However, it would be nearly
impossible to do a comprehensive analysis of a company’s
unclaimed property exposure in this typically short window
of time. For example, although the bank documents and
agings will show aged disbursements and customer credits
that remain outstanding, these documents would not reflect
voided checks or accounts receivable credits that had
been written off—both areas that can generate much of a
company’s unclaimed property, and in some cases, may
make up all of it. In other words, the typical documents
received during due diligence reveal only superficially what
could be a sizeable exposure.

If it does not appear that the target is in
compliance with its unclaimed property
obligations, or the due diligence
timeframe does not permit this to be
fully vetted, the parties should consider
an escrow, or even a purchase price
adjustment in certain cases to account
for this risk. This leeway for continued investigation and
plan for any necessary cleanup efforts to be funded by the
seller are preferable to waiting out a state audit, and relying
on indemnification provisions. The escrow hold back can
even be specific that if outstanding liabilities over a certain
threshold are identified, buyer will initiate a voluntary
disclosure agreement in the material states,1 to be funded
by the seller through the escrow or otherwise.

Unclaimed Property Red Flags
Certainly not every deal is going to be held up for unclaimed
property considerations, and not every buyer and/or seller
will find an unclaimed property exposure analysis to be a
reasonable condition to closing. However, it is important for
companies and their consultants to recognize the industries
and property types that warrant further investigation for
unclaimed property compliance. For example, businesses
with seasonal or hourly employees or consultants that are
issued paper checks are at high risk for a disproportionately
1

State unclaimed property administrator and related voluntary
disclosure program information available at https://www.unclaimed.
org/
Continued on page 10
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high unclaimed property liability. Further, any business that
issues a substantial number of gift certificates or gift cards
may hold a disproportionate amount of unclaimed property
compared to other similarly-sized businesses.2 Finally,
companies with disorganized accounting records are at
high risk for large unclaimed property assessments because
sloppy accounting records make it difficult, if not impossible,
for a company to prove the ultimate
resolution of a population of items that
may be selected by a state auditor.
Although

customers, vendors or employees that limit the rightful
owner’s right to the property after a period of time would
likely have no effect on the requirement to escheat the
property. Such provisions are typically known as a “private
escheat” provisions and states specifically disavow these
terms because they view them as an attempt to circumvent
state law. In other words, if an amount is due and owing
to an owner and that amount cannot be
returned to the owner, the item must be
private es- reported pursuant to the applicable state
unclaimed property regime, and states
cheat provisions may be
do not permit the buyer and seller to
a non-starter to limit un- override this obligation with contractual
claimed property liabili- provisions providing that the amount
reverts back to the holder.5
ty, careful consideration

“

Abandoned Securities-Related
Property Must be Accounted
for Post-Transaction

should be given to wheth- Although private escheat provisions
Following stock and merger transactions
unclaimed property can arise from
may be a non-starter to limit unclaimed
er each obligation is fixed
unexchanged shares, and also may
property liability, careful consideration
and determinable—if an
result from unclaimed cash in a cash
should be given to whether each
obligation is not fixed and
transaction or cash-out merger. Typically
obligation is fixed and determinable—if an
a transfer agent is engaged to facilitate
determinable, it is argu- obligation is not fixed and determinable,
the exchange of shares or return of cash
it is arguably not reportable unclaimed
ably not reportable un- property. This may apply to certain
to target shareholders, but it is important
claimed property.
to keep in mind that the legal escheat
outstanding amounts related to option
obligation remains with the holder of
holders or other equity-related and nonthe securities-related property regardless of whether a equity-related property rights that are encumbered with
transfer agent is contractually engaged to complete the conditions and requirements that must be met for the right
unclaimed property reporting process.3 Securities-related to vest.
property presents less of a “surprise” risk than other types
of unclaimed property because this property cannot be
taken into income and therefore will always be reflected Records Retention Is Important Poston a company’s balance sheet. However, in any case, Transaction
companies must follow through on their responsibility to
Often, detailed accounting records of the target are not
remit this unclaimed property.
retained post-transaction, and the target’s accounting
systems become inoperable and inaccessible following
conversions, even despite records retention provisions
Private Escheat Provisions are Likely not
sometimes found in agreements. The absence of detailed
Enforceable
records can lead to a windfall of estimated unclaimed
Provisions that attempt to contractually provide for the property to the state of incorporation, which per Supreme
resolution of unclaimed property following a cash-out
merger or cash out of target shares are not likely to prevent
the unclaimed property from being deemed abandoned by a to remit unclaimed property to the state. See, for example, Section 29(a) of the 1981 Uniform Unclaimed Property Act and Section
state unclaimed property administrator, and would not alter
19(a) of the 1995 Uniform Act, which together have been adopted
the duty of the company to report property to the appropriate by 40 states.
jurisdiction.4 Likewise certain provisions in contracts with 5

”

2

See Marathon Petroleum Corporation v. Cook, No. 1-16-cv00080-LPS (D. Del. Feb. 11, 2016.

3

See e.g. Del. Code Ann. Sec. 1198(3), (11).

4

Most states have provisions in their unclaimed property law
that a specific period for which the rightful owner has to claim the
property, whether specified by a contract, statute, or court order,
does not preclude the property from being presumed abandoned
or otherwise affect a duty to file an unclaimed property report or
10 August 2016 IPT Insider

Note that in at least one instance a private escheat-type provision has been respected by a Texas court following a class action
settlement where a provision provided that unclaimed funds would
be donated to charity. However, because of the differing obligations and circumstances it is not apparent that the court would have
reached the same conclusion in the M&A context with respect to
unclaimed, liquidated equity or that it would apply to contract provisions between parties wherein one party had no real opportunity
to negotiate the terms. Highland Homes, Ltd. V. Texas, 448 SW3d
403 (2014).
Continued on page 11

Court precedence is entitled to unclaimed property without a
last known address, which would cover all property for years
without complete and researchable records.

The Takeaway
M&A activity can, and often does create unclaimed property
exposure for the buyer, but it doesn’t have to. Most, if not
all, of this liability can be addressed pre-closing through
more thorough due diligence. The due diligence may lead to
requiring the target to complete a compliance process preclose, or the buyer conducting its own high level assessment
of potential liability so as to determine whether there needs
to be a corresponding purchase price adjustment, or a cash
reserve/escrow. In almost all transactions, buyers spend a
considerable amount of time and resources to make sure
they know what they are buying. Too often, with respect to
unclaimed property liability, not enough time is spent preclosing to investigate the seller’s liability, and therefore
buyers are unwittingly and unnecessarily inheriting what can
be a significant liability.

MARYLAND RULING: PROPERTY TAX

Maryland Joins New York, New Jersey,
Illinois and Oregon with Flexible View
of “Date of Finality” for Property Tax
Assessments
Michael G. Campbell, Esq.
Miller, Miller & Canby
Rockville, MD
Phone: (301) 762-5212
Email: mgcampbell@mmcanby.com

A

fter six levels of appeal, the Court of Appeals of
Maryland recently settled state law concerning the
“date of finality” in property tax assessments. Prior
to the appellate decisions, it was generally understood
by practitioners that when real property is valued every
three years as of January 1 – the date of finality – only
sales of comparable properties prior to January 1 could be
considered. In 2015, however, the Court of Special Appeals
held that sales after the date of finality can also be considered
in certain circumstances. That decision was affirmed by the
Court of Appeals in Lane v. Supervisor of Assessments,
447 Md. 454, 135 A.3d 828 (2016). This article reviews the
lengthy appeals process in Lane and the effect of the final
decision.

In the proceedings leading up to the Lane decision,
the Supervisor of Assessments of Montgomery County
issued a notice of assessment of $2,130,000 on a highrise condominium unit in Chevy Chase, Maryland. The
assessment was effective as of the date of finality of January
1, 2011. The owner, Ann Lane, appealed the valuation to
the local assessment office and was given a “first level”
review hearing with the assessor. The assessor refused to
lower his original assessment. As was her right, Ms. Lane
filed an appeal to the Property Tax Assessment Appeals
Board (PTAAB). At the PTAAB hearing, she argued that
other comparable units were valued at a lower rate. After
considering the evidence, the Board affirmed the valuation
and noted that the “floor premium” used by the assessor
should be higher than comparable units on lower floors.
Ms. Lane appealed again to the Maryland Tax Court, an
independent agency that provides the highest administrative
level hearings for state and local tax-related appeals.
During a de novo trial, the State Department of Assessment
and Taxation (SDAT) presented evidence of condominium
sales in the same building after the date of finality, January
1, 2011. The state’s appraiser testified about sales of three
Continued on page 12
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condominium units that closed in May 2011. Over the owner’s
objections, the Tax Court received this new evidence for
consideration. Ultimately, the Tax Court granted Ms. Lane a
nominal reduction in value to $2,075,000.

the date of finality. The Court surveyed other jurisdictions
and found that this conclusion was in line with several other
state courts, including New York, New Jersey, Illinois and
Oregon. Thus, the Court held that Maryland law does not
preclude the Tax Court from considering sales after January
1.

Undeterred, Ms. Lane sought judicial review in the Circuit
Court for Montgomery County, Maryland, the county in which
the property was located. She argued
As to the second issue, Ms. Lane argued
that, inter alia, the Tax Court committed
that the Tax Court could not consider
The Court disagreed
an error of law by considering sales that
evidence that differed from the evidence
occurred after the date of finality. She
presented to PTAAB.
The Court
with the owner’s reading
cited the Maryland Code, which provides
disagreed and ruled that the Tax Court
of the statute, noting that
that for property tax assessments “the
hears cases de novo and could “consider
the statute provides that
value of real property shall be its value
whatever evidence that, within reason,
on the date of finality.” Md. Code, Taxthe court deemed relevant.”
Next,
property must be valued
Prop. Art. § 8-102. In a later section of
she argued that the rule of uniformity
as of the date of finality
the Code, the “date of finality” is defined
required the Tax Court to assess her
but does not specify how
as “the January 1 immediately before the
property consistent with the assessment
1st taxable year in which the assessment
of virtually identical units in the building.
it is to be done.
based on the new value is applicable.”
The Court rejected this argument as well,
Tax-Prop. § 8-104(b)(2). Ms. Lane
finding that the Tax Court complied with
contended that the language of this statute prohibited the the law because the property was assessed at its full cash
consideration of sales subsequent to the date of finality. The value, which is the “economic yardstick” used to assess all
circuit court agreed and remanded the case to the Tax Court real property.
for reconsideration.
On a procedural level, the Lane case demonstrates the
The state immediately appealed the circuit court decision lengthy tax assessment appeal process that can be
to the Court of Special Appeals of Maryland. The Court pursued by property owners in Maryland. Ms. Lane clearly
disagreed with the owner’s reading of the statute, noting that felt aggrieved by the assessment on her property and was
the statute provides that property must be valued as of the willing to take her appeal through six different levels, all the
date of finality but does not specify how it is to be done. way up to Maryland’s highest court. As to the legal issue,
The Court observed that valuation of real property “is not the Court of Appeals has now settled the matter and decided
an exact science” and the goal is to determine value. In that the “date of finality” is a flexible concept and January
this regard, the Court noted that, since 1992, SDAT and its 1 is no longer a bright line. Any sales after January 1 may
local taxing authorities have considered sales after the date considered if these are reasonably close in time to the date
of finality when such sales are found to be reasonably close of finality and otherwise comparable. This gray line is sure
in time to the date of finality and otherwise comparable. to lead to future debates about what is “reasonably close in
Ultimately, the Court held that admissibility of evidence is time” to January 1. The Lane case involved several sales in
determined by relevancy and post-finality sales might well May, which was five months beyond the date of finality. What
be relevant to valuation.
about comparable sales in June or during the latter half of the
year? In light of the Lane decision, property tax practitioners
Still undeterred, Ms. Lane sought further review by the Court (and their appraisers) should consider comparable sales
of Appeals of Maryland, the state’s highest appeal court, after January 1 and, if helpful to an appeal, site such
through a petition for certiorari. The Court accepted the sales and be prepared to argue the reasonableness of the
petition in order to make a final determination on the issues time frame. Conversely, an appellant should be ready to
presented, which included: (1) Whether Maryland statutory challenge the state’s comparable sales if the timing of any
law precludes the Tax Court from considering comparable sale is not reasonably close to the date of finality.
sales after January 1; and (2) Whether consideration of
such evidence violates the “uniformity” requirement of the
Maryland Declaration of Rights.

“

”

In its analysis, the Court of Appeals repeated the notion that
valuing properties is not an exact science and that assessors
have reasonable latitude in choosing an appropriate method
of valuation. The Court ruled that sales of comparable
properties occurring “reasonably soon after the date of
finality” are relevant to the assessment of the property as of
12 August 2016 IPT Insider

Something New
is Coming to
IPT’s Website
Education is IPT’s primary
mission, and delivering highquality, relevant programming
is in IPT’s DNA. This year, the
Institute obtained National
Association of State Boards
of Accountancy (NASBA)
accreditation for our online,
self-study
educational
programs, which allows those
who take IPT’s online courses
to earn CE for them.
This brings IPT full-circle in our
educational offerings because
now all of our educational
delivery methods; in-person
sessions, live webinars, and
recorded online courses,
are accredited by NASBA,
meaning you can earn CE
from IPT programs, regardless
of how these are delivered.
As a part of the accreditation
process, IPT was required
to implement a new platform
to deliver the distance
learning courses. A portion
of this platform will help
you to keep track of all
your
online
educational
activities, including courses
taken,
completion
status
of
those
courses,
and
recommendations
and
registration for upcoming sessions. We’re calling it the
Knowledge Center, and it can be customized to fit your
needs and the “go to” place for your online activities.
You must be logged in, using your IPT username and
password, to access the Knowledge Center. Then, under
the “Programs” tab, visit the Distance Learning page and
select IPT’s Knowledge Center link, which is in the “OnDemand Courses” section of the page. Once you’re there,
you will have access to your specific information and you
can create your specific preferences, as well as enjoy other
IPT member benefits like the IPT Insider and membership
directory.

We have begun to add courses and will continue until all
of our current courses are transferred to the new platform.
First added were the Credits & Incentives courses because
they are a part of the School that was held in May. Visit the
“Distance Learning” page and then “Current Online Catalog”
to see all of the courses that have been posted to date.
The site is still being developed, but we encourage you to
stop by and familiarize yourself with it. As we move forward,
we anticipate that the Knowledge Center’s capabilities
will grow and it will become an essential tool for your IPT
membership experience.

August 2016 IPT Insider
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NW Regional Property Tax Seminar

Property Tax School

Intel Campus
Hillsboro, Oregon

Georgia Tech Hotel and Conference Center
Atlanta, Georgia

August 4, 2016

August 7 - 11, 2016

IPT’s Northwest Regional Property Tax Seminar is
a great opportunity for tax
professionals who conduct
business in the Northwest to
network with colleagues and
hear from top experts who
know the region inside and
out. Government officials from
Idaho, Oregon and Washington will be on hand to lead several
of the sessions and participate in an open panel discussion.
Agenda topics include:
•

Maximize Exemptions and Incentives and Help
Write the Rules in Idaho

•

Prepare Yourself for Changes in Washington and
Help the DOR Revise Its Valuation Guidelines

•

Get the Inside Scoop On Tax Reform and Central
Assessment Issues in Oregon

•

Ask the State Expert - Speaker Panel

•

Income Approach Issues in Valuations
Prepared for Property Tax Purposes

•

Managing the Corporate Property Tax
Department

•

Negotiating Tax Disputes: Learn How to Hone
Your Skills

The Seminar will be held at the Intel Campus in Hillsboro,
Oregon on August 4, 2016. Any IPT member or employee of
a company/firm with member(s) in the Institute may register
for the Seminar. The registration fee provides for breakfast,
lunch, breaks and networking sessions. There will not be
any on-site registration. Attendees can earn approximately
7.5 CPE credits for full attendance.
We look forward to seeing you there!
Online Registration

14 August 2016 IPT Insider

Brochure

Registration Form

The Property Tax School is designed
for tax professionals who have less
than five years of experience in
the property tax field and little or
no exposure to appraisal training.
The School covers basic property
tax principles and concepts and is
intended to help attendees develop
the technical skills they need to
build a career in property taxation.
Attendees will also learn about
essential
valuation
principles
and practices and how they relate to the overall property
tax function. The faculty members are experienced tax
professionals from diverse backgrounds, invested in helping
you take the next step in your career. They not only provide
the concepts, but “real world” applications of them, in an
environment that encourages discussion and teamwork.
There are no prerequisites for this course, and successful
completion of a series of quizzes is required.
For successful completion, students are expected to attend
90% of the school including the mandatory one-hour ethics
session. The 90% attendance must be reflected in the
official certificate of attendance.
Registrants reside at the Georgia Tech Hotel and Conference
Center, which is conveniently located in downtown Atlanta,
near the Georgia Tech campus and enrollment is limited to
employees of companies that have IPT members.
Online Registration

Brochure

Registration Form

Hotel Reservation

A Note for all CMI Property Tax Applicants
All CMI property tax applicants must attend both the Personal Property Tax School and Real Property Tax School
as part of the requirements to sit for the CMI Exams. A successful challenge exam result will not be accepted in lieu of
attending the two schools. If an applicant does not complete
the requirements during his or her current candidacy period,
he or she may reapply under the policies in effect at the time
of the new application. Both the written and oral examinations must be passed during the same candidacy period.

Sales Tax Symposium

Value Added Tax Symposium

JW Marriott Indianapolis ~ Indianapolis, IN
September 18 - 21, 2016

JW Marriott Indianapolis ~ Indianapolis, IN
September 21 - 23, 2016

IPT’s Sales Tax Symposium is your opportunity to take a
“deep dive” into the topics that are top of mind for sales
and use tax professionals, delivered by experts who will
provide you with best practices, alternate strategies and
ways to demonstrate the value of your work to employers
and clients.

IPT’s Value Added Tax Symposium is your chance to get
in-depth information on the pressing issues that face VAT
tax professionals and provides you with the opportunity to
get insight on how to manage unique and emerging issues.
At the Symposium, you will find focused education on VAT
and its impact on multi-national companies and cross-border transactions.

The program includes a varied range of topics from
industry-specific issues and emerging topics, with in-depth
analysis on the subject matter most important to you. At the
Symposium, you create your own agenda so you are able to
build a program that is the most effective use of your time.
And, as one of IPT’s largest programs, you will have the
chance to network with hundreds of other sales and use tax
professionals.
Enrollment is limited to members and employees of
companies that have IPT members
Online Registration

Brochure

Registration Form

Hotel Reservation

Personal Property Tax School

Georgia Tech Hotel and Conference Center
Atlanta, Georgia ~ October 16 - 20, 2016
The IPT Personal Property Tax School builds on your
fundamental knowledge of property tax issues using a
unique arrangement of informative lectures and participation
in small group workshops. Students will be able to
expand their current knowledge of personal property tax,
classification, valuation, audits, and appeals. The Personal
Property Tax School is designed for property tax personnel
who have a basic knowledge of the property tax area and
want a more in-depth study of personal property taxation.
Successful completion of the Institute’s Basic Property
Tax School is required in order to attend the School and
enrollment is limited to employees of companies that have
IPT members.
Students are expected to attend 90% of the school
including the mandatory one-hour ethics session. The 90%
attendance must be reflected in the official certificate of
attendance.
Online Registration

The sessions at the Symposium will incorporate best practices and strategies that you can customize to meet your
particular circumstances, helping you demonstrate your expertise and value to employers and clients.
A working knowledge of VAT is suggested for those who
attend, but there are no prerequisites for the Symposium.
Enrollment is limited to members and employees of companies that have IPT members.
Online Registration

Brochure

Registration Form

Hotel Reservation

Credits & Incentives Symposium

Embassy Suites by Hilton ~ Downtown Denver
October 24 – 27, 2016
Save the dates, October 24 – 27, for IPT’s Credits &
Incentives Symposium. This year, there are a number
of topics on the agenda that can help C&I professionals
conduct their business more effectively and efficiently, such
as negotiation strategies, site selection and ethics. There
are also several government panels that will have officials
from six state agencies giving their thoughts on trending
issues and future outlooks. Other sessions will cover ASC
740 accounting, regional updates, retention and capital
investment, global incentives, clawbacks, renegotiation and
incentive compliance.
Several roundtable sessions are planned including
discussions on the potential for tax policy changes that affect
economic development in retail/distribution, manufacturing
and emerging markets and technology. The Symposium will
also feature breakout sessions on R&D credits, property
tax, renewable energy, hidden credit opportunities, and new
project development considerations, just to name a few.
This year, the Symposium will be held at the Embassy
Suites by Hilton in downtown Denver on October 24 – 27,
2016. Denver is beautiful in the fall and it’s a great time
to visit the Mile-High City. And the hotel is within walking
distance of the best Denver has to offer.
So, make sure to save the dates and join us in Denver!!
Online Registration

Brochure

Registration Form

Hotel Reservation
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Income Tax Symposium

Property Tax Symposium

You will get a thorough and comprehensive update on
current state business income tax developments when you
attend IPT’s Income Tax Symposium. The Symposium is
designed to help income tax professionals understand the
new and emerging issues they encounter on the topics

IPT’s Property Tax Symposium is designed for experienced
property tax professionals and features the latest
developments in ad valorem tax issues and best practices
in tax management, compliance and valuation.

The Westin La Paloma Resort
Tucson, AZ
November 13 - 16, 2016

The sessions are led by a team of experts who will provide
you with best practices, alternate strategies and ways
to demonstrate the value of your work to employers and
clients The sessions at the Symposium meet IPT’s rigorous
standards for excellence and provide you the opportunity
to build your professional network through interactions with
other income tax professionals.
Enrollment is limited to members and employees of
companies that have IPT members, and there are no
prerequisites for this symposium.
Online Registration

The sessions are led by a team of experts who are motivated
to help you understand the intricacies of complicated issues
and how you can develop a game plan to successfully
manage them, thereby helping you demonstrate the value
you bring to your employers and clients.
Enrollment is limited to members and employees of
companies that have IPT members, and there are no
prerequisites for this symposium.
Online Registration

Hotel Reservation

Hotel Reservation

T

hank you to IPT members who have already joined
the IPT LinkedIn group as we now have nearly 3400
members. We encourage you to join the IPT LinkedIn
Discussion group and share the group with other tax professionals in your network.
Follow IPT on Facebook and Twitter and "like" our Facebook page for updates on IPT event registration, photos
and other IPT news.

If you have not already done so, please join these
groups today by clicking on the icons below.
Thank you for your continued support of IPT!
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The Westin La Paloma Resort
Tucson, AZ
November 13 - 16, 2016

CPTA 50th Annual National Workshop
The Canadian Property Tax Association will host its Annual
National Workshop on September 25 - 28, 2016, at the
Fairmont Hotel in Vancouver, British Columbia. The event
features a number of sessions covering the latest trends
and topics in Canadian property tax. Learn more

Local Luncheons

Austin

Northern New Jersey

Local Luncheon Group

Local Luncheon Group

Date:

August 8, 2016

Date:

September 19, 2016

Time:

11:30 am

Time:

11:30 am – 2:00 pm

Place:

Town Lake Conference Room
15th Floor, Colorado Tower, Suite 1500
303 Colorado Street, Austin, TX

Place:

Sheraton Mahwah Hotel,
1 International Boulevard, Mahwah, NJ 07495
www.sheratonmahwah.com

Topic:

Travis County Property Tax Issues
and Developments

Topic:

Speaker:

Marya D. Crigler, Chief Appraiser
Travis Central Appraisal District

An Update on Division Administration and
Developments in New Jersey Corporate
Business Tax, Sales Tax, and Property Taxes

Speaker:

Contact:

Please direct payment inquiries and RSVP to
Eric Hagenswold, Esq.
ehagenswold@scottdoug.com

Hon. John J. Ficara, CPA, Esq.
Acting Director, New Jersey Division of Taxation

Contact:

Paul D. Roberts at 201-934-4573 or
proberts@intlappraisal.com
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Now Available!
IPT’s Third-Party Drop Shipment Survey
13th Edition

The 13th edition of IPT’s Third-Party Drop Shipment Survey
is now available. The publication covers forty-five states and
the District of Columbia regarding
third-party drop shipments. The
survey asks ten key questions
that develop a fact pattern relating
to each state’s tax treatment of
2016
Third-Party
third-party drop shipments. This is
Drop Shipment Survey
a must have when your business
takes you across state lines.
Institute for Professionals in Taxation®

Thirteenth Edition

“An investment in

KNOWLEDGE

always pays the best interest.”
-- Benjamin Franklin
The Institute’s Sales and Use Taxation 2nd edition is available for purchase.
The text is on a convenient and portable flash drive, so you
can easily access the essential information every sales tax
professional needs whether you are in-or out-of the office.
Click here to order.

The cost of the survey is $200
for IPT members, $225 for staff
of IPT member companies and
$275 for nonmembers, inclusive
of shipping. U.S. Funds only, and
Georgia residents should include
applicable sales tax.

•

Buyer Corporation is a registered wholesaler or retailer in State A.

•

Buyer Corporation has no nexus in your state and is not required to collect sales/use tax in
your state (State B).

•

Seller Corporation has a valid exemption certificate from Buyer Corporation for State A.

•

Seller Corporation is required to collect sales/use tax in your state (State B).

Order your copy today!
2016 Third-Party Drop Shipment Survey Brochure
Purchase Third-Party Drop Shipment Survey Online
IPT Publications Order Form

The discounted price for IPT members is $100 and $125 for
those employed by companies with IPT members. The cost
for non-members is $175. The text was edited by William
F. Fox, Ph.D., Professor of Economics and Director of the
Center for Business & Economic Research, Haslam College
of Business at the University of Tennessee, Knoxville.
Sales and Use Taxation 2nd edition is just one of several
publications that are currently available from IPT. The
others include:
•

Property Taxation 4th Edition (2014)

•

State Business Income Taxation 1st Edition (2012)

•

Third-Party Drop Shipment Survey

Careers

Canon 6
IT IS UNETHICAL to offer or give anything
of value to a public official to induce that
official to take any action with respect to a
tax matter.

IPT can help match great people with great opportunities. Visit the Career Opportunities page on the
IPT website for career position descriptions and requirements.
18 August 2016 IPT Insider

NEW MEMBERS
PROPERTY TAX MEMBERS
Renee Allan
JM Tax Advocates LLC
Fishers, IN
Sylvia Diane Alvarez
Property Tax Counselors
McKinney, TX
Belen Arellano
Ryan, LLC
San Jose, CA
Stacy Blount
Publix Super Markets, Inc.
Lakeland, FL
*Michael J. Bowen, Esq.
Akerman, LLP
Jacksonville, FL
Kenneth Boyd
Estes & Gandhi, P.C.
Dallas, TX
Jack Bruno
Grant Thornton LLP
Philadelphia, PA
David Brent Buskirk
The Irvine Company
Irvine, CA
Michael Cinefra
Ryan, LLC
New York, NY
Nick Clampit
CenturyLink
Monroe, LA
*Robert Crowe
BBVA Compass Bank
Birmingham, AL
*John T. Deeds
Holland & Hart LLP
Salt Lake City, UT
Bailey Drayton
Energy Transfer
San Antonio, TX
Jennifer Ewing
Energy Transfer
San Antonio, TX
Michelle Gallo, JD
Ryan, LLC
Houston, TX
Sean Harris
Ryan, LLC
Houston, TX

Sharon Wismeth Johnston
Microsoft Corporation
Redmond, WA
Courtney Laas
Ryan, LLC
Austin, TX
Jonathan Le May
United Technologies Corporation
Farmington, CT
Michael Park
Air Liquide USA LLC
Houston, TX
Yaleen Perez
First Solar, Inc.
Tempe, AZ
Lorena Ponce
Spectra Energy
Houston, TX
Franklin E. Richmond, Jr.
VF Corporation
Greensboro, NC
Alex Scalese
Ryan, LLC
Cleveland, OH
George Reed Schreiter
PricewaterhouseCoopers LLP
Sacramento, CA
Nelly Tabarovsky
Florida Power & Light (FP&L)/NextEra
Energy, Inc.
Juno Beach, FL
Dylan Vanek
Ryan, LLC
Arlington, VA
Kevin Wayne
Kindred Healthcare, Inc.
Louisville, KY
Katherine E. Womack
JM Tax Advocates LLC
Fishers, IN

PENDING PROPERTY TAX
AFFILIATE MEMBER
Carl Serrano
Millennium Tax Services
Perkasie, PA

SALES TAX MEMBERS
Vickie Ahlstrom
Envision Healthcare Corporation
Scottsdale, AZ
Joshua J. Beck
Ernst & Young LLP
Dallas, TX
Scott Booth
ARAMARK Corp.
Philadelphia, PA
Chelsea Bowden
RSM US LLP
Cedar Rapids, IA
LaCinda Bush
Fruit of the Loom, Inc.
Bowling Green, KY
*Andres Gonzalez
Invenergy LLC
Chicago, IL
James C. Kuhl, Sr.
KPMG LLP
Sacramento, CA
*Jessica Marie Looney
Domino’s Pizza
Ann Arbor, MI
*Mina V. Makar
Allegion PLC
Carmel, IN
Wilson Mercado
Northrop Grumman Corporation
Herndon, VA
*Jessica Nixon
Bedford Industries Inc.
Worthington, MN
*Jennifer Poehls
Mueller, Inc.
Ballinger, TX
Valerie Seepe
Squar Milner
Newport Beach, CA
Erica Stefanik
Global Tax Management, Inc.
Radnor, PA
Christina Weiksnar
Domino’s Pizza LLC
Ann Arbor, MI
Monling Yuen
Ryerson Inc.
Chicago, IL

Xiangzhen He
DuCharme, McMillen & Associates, Inc.
Phoenix, AZ

This list consists of individuals who have previously been a member of IPT or who are employed by a business that employs or employed others who are or were members of IPT.

Eva Hung, JD
Ryan, LLC
Houston, TX

IPT Board of Governors policy requires that the names of pending affiliate members appear in our monthly newsletter. Please direct any relevant information or comments (regarding admission to membership) to the IPT office.
*Denotes Regular Member
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CMI/CCIP Candidate Application and Exam
Fees
Beginning January 1, 2015, CMI and CCIP Candidate

Application and Exam fees changed to the following:

There will be a $100 CMI/CCIP candidate application fee
and $50 fee per exam. Candidates will pay $150 at the time
of application to cover the application fee and first exam fee.
All fees are nonrefundable and nontransferable to another
exam administration or another candidate. However, if a
candidate cancels the registration for an exam prior the
cutoff date (30 days prior to the exam), the fee may be used
at the next exam opportunity. The $50 exam fee will apply to
candidates taking both the written and oral exams, or only
the written exam or oral exam.

CMI/CCIP Candidate Exam Review Policy
The following Candidate Review Policy is in place in order
to provide concrete, objective and standardized information
to candidates following an unsuccessful CMI/CCIP exam
attempt.
Candidates, who did not pass the written and/or oral
exam, will receive a list of categories in which further
study and/or experience is needed as indicated by their
exam performance.
More information on all of these announcements can be
found on IPT’s website at www.ipt.org.
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Question of the Month
What happens to my certification if my
membership becomes inactive or I change
employers?
A member’s certification remains active for six months after
his or her membership becomes inactive. Membership will
become inactive upon a change of employers. If membership
is reactivated within the six-month grace period, the
member’s certification is unaffected. Once the certification
is changed to inactive status, however, the member must
submit the Application to Reactivate Designation along with
all required CPE documentation and fees.
Click here for Application to Reactivate Designation.
More information on all of these announcements can
be found on IPT’s website at www.ipt.org. If you have
questions about the CMI Professional Designation that are
not answered on our website, please contact Emily Archer,
Certification Officer, at earcher@ipt.org.
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embers who refer at least one
new member to IPT will be
entered into a prize drawing
at IPT’s Annual Business Meeting.
Each time you refer a new member to
IPT, your name will be placed in the
drawing. In order to receive recognition
JUST
and the opportunity to participate
in the drawing, please make sure
the person(s) you refer includes your name on his or her
application. As we grow our membership, IPT can bring you
better benefits, such as greater educational opportunities.
Please participate in the Just One More Campaign and help
in the continued growth of IPT. Individuals who referred one
or more new members during the previous month are listed
below.
Joshua E. Estes, CMI
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Reminder:
CMI/CCIP Candidate Policies
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Niral R. Gandhi, CMI
Melissa C. Whitlock
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2016 Real Property Tax School
This year, nearly 50 tax professionals attended the Real Property Tax School. The event was held in Austin, Texas on July
17 - 21. IPT would like to thank Chair Michael D. Larson, CMI, ASA and Vice Chair Todd W. Heinrichs, CMI for their hard
work in coordinating this successful event.

Smiling for the camera are Chair
Michael D. Larson, CMI, ASA
and Vice Chair Todd W. Heinrichs, CMI.

Instructors: Todd W. Heinrichs, CMI; Brett A. Harrington, CMI; Mike
D. Larson, CMI, ASA; Leonard J. Patcella, Jr., CMI, MAI; Sara H.
Coers, MAI; Amy Reilly Sallusti, Esq.; Melanie B. Brigante, CMI;
Victor Grant, III, CMI; Mark F. Semerad, CMI, Esq. and Jonathan
W. Ponader, MAI MRICS. Ted C. Jones, Ph. D., not pictured.

Instructors Melanie B. Brigante,
CMI and Brett A. Harrington, CMI
stand poised for a quick shot before the camera.

Attendee Michael T. Hill, II and Attendees buddy-up for a quick Students came prepared to gain as much knowledge as possible
Vice Chair Todd W. Heinrichs, pic before the start of the ses- from the School.
CMI, enjoy a light conversation sion.
between sessions.

Students are engaged in topics discussed.

Instructor Brett A. Harrington,
CMI, breaks down topic during
the Cost Approach presentation.

Erik Hirsch and Brenda Goodrich
pose while enjoying a quick
break.

Students were well informed at the School.

William O. Ryan, CPA and
Instructor Sara H. Coers, MAI.

Mike Thomas and Tim Waldeck
pose during break.
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2016 Real Property Tax School Instructors
Melanie B. Brigante, CMI
Director, Property Taxes
Simon Property Group
Garland, Texas

Michael D. Larson, CMI, ASA
Vice President
Simon Property Group
Indianapolis, Indiana

Sara H. Coers, MAI
Senior Vice President
Pillar Valuation Group, Inc.
Indianapolis, Indiana

Leonard J. Patcella, Jr., CMI, MAI
President
Equity Appraisal Co., Inc.
Springhouse, Pennsylvania

O. Victor Grant, III, CMI
Senior Manager
Altus Group
Southlake, Texas

Jonathan W. Ponader, MAI, MRICS
Manager - Property Taxes
General Electric Company
Ft. Myers, Florida

Brett A. Harrington, CMI
President
International Appraisal Company, Inc.
Upper Saddle River, New Jersey

Amy Reilly Sallusti, Esq.
Attorney / Shareholder
Geary, Porter & Donovan, P.C.
Addison, Texas

Todd W. Heinrichs, CMI
Executive Director
Ernst & Young LLP
Seattle, Washington

Mark F. Semerad, CMI, Esq.
Senior Manager—Property Tax
Level 3 Communications
Broomfield, Colorado

Ted C. Jones, Ph.D.
Chief Economist—Dir. Investor Relations
Stewart Title Guaranty Co.
Houston, Texas

2016 Real Property Tax School Sponsors
Ernst & Young LLP

Property Tax Assistance Co., Inc. (PTA)

Gangloff & Gangloff, Attorneys at Law

R. E. McElroy, LLC

Karen H. Bauernschmidt Co., LPA

Ryan

Marvin F. Poer and Company

Ryan Law Firm, LLP

National Association of Property Tax Attorneys

Tax Advisors Group
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